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Nortek Introduces End-to-End Voice and 
Smartphone App-Controlled 

Garage Door Opener
CALIFORNIA - Nortek Security & Control 
LLC (NSC) recently announced the shipment 
of the ultra-quiet Linear PRO Access, 
smart garage door openers: LDC0850 and 
LDC0852. Both models are powered by spott, 
an automation assistant featuring 
voice and app control, 
including location-
triggered opening 
and closing for 
c o n v e n i e n c e 
when coming 
home, as well 
as peace of 
mind that the 
garage door 
is closed while 
away.   
  “As part 

of NSC’s smart home vision, the Linear 
PRO Access smart garage door 
openers further expand our 
comprehensive security and 
home control portfolio. 
Our goal with the 

spott automation 
assistant is to 

provide a 
p o w e r f u l 
p l a t f o r m 
to make home 
automation easier with the 
addition of voice and app-

controlled capabilities,” 
said Robert Beliles, Senior 

VP of Marketing and Product 
Management for NSC.

   “Unlike limited point 

products, these Linear 
PRO Access garage 

door openers 
are the 
i n d u s t r y ’s 
first to ship 
as end-to-
end voice-

c o n t r o l l e d 
solutions when 

connected with 
smart home hubs 

including Google Assistant and Amazon 
Echo. Monitoring and controlling your 
garage door is easier than ever. The spott 
automation assistant even provides passive 
garage door opening and closing. It knows 
when you’re coming and going,” continued 
Beliles.



THE DOOR WITH MORE.
For a complete list of products and specs, visit steel-craft.ca

ELITE SERIES CHARCOALESTEEM SERIES CEDAR ELITE SERIES WALNUT

BEST NEW DOORS 
ON THE BLOCK.

INTRODUCING THE ELITE AND ESTEEM SERIES
Steel-Craft’s Elite and Esteem series of superior doors are the perfect blend of form and function. Available in a rich walnut 
woodgrain that requires no additional staining or a distinctive matte charcoal colour that won’t warp when exposed to heat 
or sun, the Elite Series adds sophistication to any home without any of the maintenance issues. For a modern look, the 
Esteem Series of aluminum doors can be custom fitted to suit your home by selecting from a wide variety of custom colours, 
coloured glass and sizes.
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Letters to the Editor regarding anything 
that you see in this newspaper or elsewhere 
in the industry are welcome. Letters 
should be approximately 200 words, and 
faxed to: 
THE EDITOR, Garage Door News, fax to 
866-838-2967. Please include your name 
and phone number. Your letter will appear 
anonymously if requested.

The Garage Door News
Published by  KRUBUS Inc.

Publisher: Dave Bussière
    gdn@kos.net   
Editor:     Lucia Krupa
    lucia@garagedoornews.com
Administrative Support:  Accu-tel

The Garage Door News welcomes comments 
and suggestions. Letters to the Editor and  
articles are also welcomed. The Garage Door 
News is a monthly publication for garage door 
installers and manufacturers. The information 
included in this paper is intended solely for the 
use of the reader. No part of this publication 
may be reproduced in any matter without the 
expressed written  permission of the Editor. 
The ideas and suggestions expressed in this 
paper are those of the writers. KRUBUS INC. 
will not be liable for the use of the information, 
opinions or products expressed, advertised or 
otherwise contained herein.

The Garage Door News
1331 Harvest Bend

Lasalle, ON Canada
N9H 2B5

Toll-Free Tel:   866-854-0561
 Toll-Free Fax:  866-838-2967
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POSTMASTER:   Please forward address corrections to:
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1331 Harvest Bend
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LiftMaster®-sponsored driver Kasey Kahne depends 
on his team for a safe and successful race. Our team 
of commercial door operators and accessories works 
together to provide your customers with a complete 
safety solution. So they stay on track. 

© 2017 LiftMaster All Rights Reserved
© 2017 Hendrick Motorsports, LLC.
 

OPERATOR
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LIGHT
RED/GREEN

To place an order, visit Dealer.LiftMaster.com, 
call Customer Care at 800.323.2276 or contact 
your LiftMaster Sales Representative.

STATION
3-BUTTON
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DUAL LIGHT
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  LAST MONTH'S CASE & ANSWER

NOTICE TO CASE READERS:
All business cases in the Garage 

Door News involve fictitious 
companies facing realistic business 

problems.

The Case Page:
Case 26-9 Answer:

w w w . f l e x i f o r c e . c o m
p  8 7 7 . 3 0 0 . 7 4 1 2

e  info.abbotsford@flexiforce.com

www . f le x i f o rce . com

Case 26-9: Returning Partner
 Bill and Bob started GDN Doors 30 years ago when the door company 
they worked for declared bankruptcy. Both were seasoned installers with a natu-
ral entrepreneurial spirit and a strong work ethic. 
 At first, their success was based exclusively on their own skills. They 
handled sales, they installed and they shared the administrative work. As sales 
grew, they gradually hired additional door technicians and a professional admin-
istrative team. As the staff size increased, Bob started to focus more on installa-
tions and service. Bill managed sales, office staff, accounting, legal issues and 
inventory/purchasing. 
 After an injury prevented Bob from playing an active installation/ser-
vice role, he took a full 12 months away from the business. Bill kept Bob up-to-
date with sales and profit information, but gradually started handling all day-to-
day aspects of the business. 
 Because he was now responsible for front-office and service delivery, 
Bill noticed areas that could be improved. Over the course of Bob’s 12 month 
absence, Bill implemented a series of incremental changes to the operation. 
This included a stream-lining of the purchasing process (and its corresponding 
change in inventory levels), a Saturday installation/service shift that focused on 
residential renovation work, the promotion of two door technicians and the fir-
ing of one long term employee.
 When Bob returned to work last week, he was surprised by the chang-
es. Several times he expressed concern that the company had a different feel. 
Some long-term employees confided in Bob that they were unhappy with recent 
changes. Twice Bob publicly questioned Bill’s changes.
 How should Bill handle the situation?

 This is an interesting case because it presents a situation that may 
seem unlikely, but it highlights issues that are actually fairly common. 
 The case focuses on a partner who is away from the business 
and returns to find that changes have been made to the operations. The 
key to understanding this case is to recognize that the core issue is not 
actually about a returning partner, but how people react to change. In 
this case, there have been changes in purchasing, scheduling and some 
personnel changes. Over the course of time, every workplace evolves, 
but we usually don’t see it because the change is incremental.
 But some people will notice the changes – maybe because they 
were away for a while on vacation, maternity leave or sick leave. But 
others will notice change because they hold strong ties to prior processes. 
They were comfortable with the way that things happened, and dislike 
change. 
 Understanding that any change has the potential to be resisted by 
some employees is important for a manager. This understanding helps a 
manager work with employees to soften the discomfort associated with 
change. It also teaches a manager to consider the impacts of change 
before announcing or initiating any change.
 Change is surprisingly difficult in most workplaces. It has the 
potential to make people uncomfortable. It can lead to people wondering 
(and discussing with other employees) what future changes are coming. 
A smart manager understands this, and implements change in a way that 
decreases this reaction. 

Case 26-10: Switching Suppliers
 After 15 years of dealing 
with the same residential door sup-
plier, Bill is considering changing 
to a different manufacturer. As 
General Manager of GDN Doors, 
he is convinced that the move is 
necessary, but he is worried about 
the implications.
 Bill began thinking about 
changing suppliers two years 
ago when he noticed two things: 
deliveries were delayed and there 
were increasing amounts of minor 
problems with the doors and 

hardware.
 At first, Bill just started 
looking casually at other 
door manufacturers. Then 
he started getting into more 
serious negotiations with two 
manufacturers. He has decided 
to shift purchases to one supplier, 
but he has not yet informed that 
company. His decision was based 
on door quality, pricing and 
the proximity of the company’s 
warehouse. No local competitors 
currently sell this brand.

 Bill is concerned about 
the transition from one supplier 
to another. Specifically, he is 
worried about two streams of 
potential problems.
 First, Bill is worried about 
GDN Doors’ ability to service 
existing installations if they break 
all ties with their current supplier. 
He understands that he may need 
access to replacement sections for 
damaged doors. In situations where 
a home has two garage doors, this 
is particularly important.

 Second, Bill is worried 
about the old adage: “the grass is 
always greener on the other side.” 
Is he moving away from a known 
supplier in favor of a salespitch? 
What does Bill do if the new 
supplier does not or cannot fulfill 
its promises?
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Hörmann Introduces New 
Door Monitoring System

PENNSYLVANIA - The LED Lite-Advance 
door monitoring system was recently in-
troduced by Hörmann High Performance 

Doors as an 
a v a i l a b l e 
option for 
all of their 
high perfor-
mance door 
models.  
 T h e 
LED Lite-
Advance is a visual indicator that signals approaching mo-
torized and pedestrian traffic, that the door is open, closed 
or in motion. 
 The Lites come in 5 or 10 ft. lengths of bright LED 
light strips that attach to the guide tracks or hood. Lites 
are solid red when the door is down, flashing red when in 
motion and solid green when completely open, increasing 
awareness of both motorized and pedestrian traffic around 
the door opening, reducing the likelihood of impact with 
the door. 

2800-14th Avenue, Suite 210
Markham, ON   L3R 0E4

Tel: 905-814-9260
Fax: 416-491-1670

Email: sherry@associationconcepts.ca



Discover the rewarding possibilities of selling a trusted line of stylish garage doors to 
customers who are eager to transform their home. With innovative online visualizer tools, 
a powerful marketing campaign and unprecedented sales support, Clopay® is standing 
behind you every step of the way. 

To see how Clopay can open up new sales opportunities for you, call 1.800.245.2480 
in ON and East, 1.800.525.6729 in MB and West or visit clopay.com! 

© 2013 Clopay Building Products Company, Inc., a Griffon company.

more sales and profi ts. 

Gallery® Collection Canyon Ridge® CollectionCoachman® Collection

044478clopayTradeNwsprnt10x12.indd   1 7/12/13   2:23 PM
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Double safety
Double security
Double cycles
Double satisfaction

Hermco’s superior double cable counter 
balance system for full vertical doors. 

 newtons.apple@newtons-apple.cawww.hermco.ca

TOLL FREE: 1-800 583-9903
TEL: 1-416 292-0699

SEND YOUR REQUIRMENTS TO:

FAX: 1-416-292-9800
|

TM

THE STRAIGHT UP DEAL!

HERMCO... 
the top guns of the door balancing profession!

Clopay Extends 
imagineNATION 

Makeover Contest 
Through 2018

OHIO - Clopay is ex-
tending its imagineNA-
TION Makeover Contest 
through 2018. 
 Clopay launched 
the imagineNATION 
Makeover Contest in 
June of 2016. Homeown-
ers who have replaced 
their garage door or en-
try door can submit be-
fore and after photos for 
a chance to win $1,000. 
One winner is chosen 
each month. The install-
ing Clopay dealer also 
wins $250 if their cus-
tomer’s home is selected.
 The contest was 
scheduled to end in December, but Clopay decided to continue it through 
December 31, 2018 based on the growing number of entries and positive 
feedback from customers.
 “Real-life makeovers are a powerful tool to inspire homeowners 
to update their home’s curb appeal with a new garage door or front door,” 
says Pat Lohse, Clopay’s vice-president of marketing. “In the majority of 
the entries, a designer isn’t involved. People see these transformations and 
think, ‘If that person can do it, so can I!’”
 All Clopay imagineNATION Makeover Contest entries are 
featured on the imagineNATION community page on the company's 
website. Monthly winners are spotlighted on Clopay’s blog and social 
media sites. 

Overhead Door 
Featured in 

Southern Living’s 
2017 Idea House

TEXAS - Overhead Door has two garage doors featured in the 2017 
Southern Living Idea House in Bald Head Island, North Carolina. The four-
bedroom, four and a half-bath, 3,281-square foot Idea House showcases the 
latest residential design ideas and style tips and was featured in Southern 
Living’s August issue. 
 “Exceptional quality and tradition are hallmarks of both Southern 
Living and Overhead Door. The 2017 Idea House highlights the best of 
both,” said Heather Meiner, Brand Manager of Overhead Door.
 Overhead Door’s Red Ribbon Distributor, Overhead Door of 
Wilmington, installed the custom Mahogany wood finished doors on the 
front of the house. The garages will be used exclusively for golf carts, as 
cars are not allowed on the island. 
 Located just two miles off the coast of North Carolina, the 2017 
Southern Living Idea House stays true to traditional Southern style 
with a large wrap-around porch made for entertaining and a private 
garden off the master. The modern farmhouse style home adds character 

Continued Page 10
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Guide Dogs of America Finds Way to 
Integrate Bifold Door With Mission 

CALIFORNIA - More than 200 
volunteers, donors, guests and 
guide dog teams were on hand 
in December as Guide Dogs of 
America (GDA) unveiled its latest 
expansion in Sylmar, Calif. The 
new 16,000 square foot facility 
features a bifold liftstrap glass de-
signer door from Schweiss Doors.
 The celebration was to 
dedicate the Macki and Phil Singer 
Visitor and Education Center on 
the 7.5 acre campus. The Sing-
ers have been GDA supporters for 
more than 20 years.
 The glass designer door 
from Schweiss Doors is 41-feet, 10 
inches wide and 11-feet, 2 inches 
high. The bifold liftstrap door is 
fitted with photo eye sensors and 
is powered by two top-drive 3 h.p. 
460v electric motors. Dai Gen-
eral Contracting of Irvine, Calif., 
served as the general contractor on 
the project. COO Fred Hanhauser 
says the door installation was sub-
contracted to Vortex, which has of-
fices located in eight West Coast 
states.
 “We called around to the 
big rollup door guys we were used 
to dealing with to see who does big 
doors like this and all arrows point-
ed to Schweiss Doors,” Hanhauser 
says. “You like to watch the door 
in action. It’s interesting to watch 
a door that big open up; it’s pretty 
cool. The quality is good, I enjoyed 
working with Schweiss and would 
gladly do it again.”
 The new visitor and educa-
tion center will allow the school to 
enhance its visitors’ experience by 
being able to further educate and 
give a more in-depth look into its 
mission: providing professionally 
trained guide dogs, to graduate 
more guide dog teams and pro-
vide instruction in their use, free of 
charge, to blind men and women 
across the U.S. and Canada.
 In addition to a new 250-

seat auditorium, gift shop, offices 
and boardroom, the facility will 
make it possible to conduct day-to-
day operations without the concern 
for weather.
 According to Lorri Bern-
son, Media and Community Liai-
son for GDA, the large door opens 
up the facility to an outdoor court-
yard, which helps when larger 
gatherings need a little more room. 
“The large glass door is opened to 
give us a bigger space, if need be. 
It’s a beautiful way to enhance and 
expand events in our visitor educa-
tion center and make it more use-
ful,” Bernson says. “We are very 
excited to have this new addition 
to our campus.”
 This Visitor and Educa-
tion Center is just the next step in 
GDA’s journey to bring life-im-
proving services to blind and visu-
ally impaired individuals. “With 
each person, community group 
or grammar school field trip that 
walks through these doors, news 
of the good work done here will 
spread far beyond the seven-and-
a-half acres on which the school 
sits,” says IAM International Pres-
ident Bob Martinez.
 The cost to provide one 
guide dog and match it with its new 
blind partner is more than $48,000. 
GDA charges nothing to guide dog 
recipients or their families for its 
services, which include a guide 
dog and professional instruction by 
licensed trainers, room and board 
for the 21-day instruction period, 
a specially designed harness, fol-
low-up care, veterinarian care and 
travel expenses when requested.
 “We graduate between 50 
and 60 teams (dog and handler) 
each year,” Bernson says. “The 
dogs graduate around the age of 
two. We start having them social-
ize when they are four weeks old 
in the nursery, getting them used 
to being around people. We take 

them outside until they go home 
with their puppy raisers. We ex-
pose them to all types of surfaces 
like grass and in wagons to help 

them with their balance. The pup-
pies leave the nursery when they 
are 7-8 weeks of age when they go 

800-567-1647

Continued Page 10
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Hörmann Introduces 
Speed-Guardian 5000 LS Low Speed Door

PENNSYLVANIA - Hörmann High 
Performance Doors recently introduced the 
Speed-Guardian 5000 LS, low speed high 
performance door. This model matches the 
looks of the Speed-Guardian 5000 Series 
high speed roll-up models, but offered at a 
lower price.  
 “The retail automotive industry 
prompted the need for this product, so they 
are able to maintain a consistent appearance 
around the building. The Speed-Guardian 
5000 LS low speed has all of the same 
aesthetics as the Speed-Guardian 5000 high 
speed models, such as 1-5/8” insulated panel 
and double-pane windows with Duratec 
protective coating, but is less expensive and 

has operating speeds of 8” per second, 
allowing building owners to realize a 
savings for door openings where low 
cycles will exist; where they want to 
have the look of the high speed Speed-
Guardian, but don’t need the high speed 
operation,” commented Peter Burnham, 
Vice President of Sales and Marketing.  
 The standard lift model Speed-
Guardian 5000 LS low speed uses a 
trolley motor with 15,000 cycle springs 
for operation. High cycle springs up to 
100,000 cycles are available for higher 
use applications. A jackshaft motor 
is used with the optional high lift and 
vertical lift track configurations. 

among the traditional seaside retreats on 
the island. 
 The team consisted of developer 
Bald Head Island Limited LLC, builder 

Jeff Sanderson of Whitney Blair Custom 
Homes, designer Eric Moder of Eric 
Moser Design Group Inc. and interior 
designer Lindsey Coral Harper. 

OVERHEAD DOOR (Cont'd)
to a volunteer or family, that we call Puppy Raisers. They keep 
the puppies until they are around 18 months of age. Their job 
is to take the puppy pretty much everywhere they go, so by the 
time they become a guide dog, nothing is really new to them.”

GUIDE DOGS OF AMERICA (Cont'd)
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CONNECTED GARAGE 
DOOR OPENERS ARE THE 
MOST FREQUENTLY USED
SMART HOME DEVICE.*

T A P  I N T O  S M A R T .

W i t h  d e m a n d  f o r  c o n n e c t e d - h o m e  s o l u t i o n s  o n 

t h e  r i s e ,  o u r  c o m p l e t e  l i n e  o f  W i - F i ®  g a r a g e 

d o o r  o p e n e r s  o f f e r s  a l l  t h e  s m a r t  f e a t u r e s  t h a t 

m a t t e r  m o s t  t o  y o u r  c u s t o m e r s . 

P L A C E  Y O U R  O R D E R  T O D A Y .

D e a l e r . L i f t M a s t e r . c o m  |  8 0 0 . 3 2 3 . 2 2 7 6  |  C u s t o m e r . S e r v i c e @ L i f t M a s t e r . c o m
C o n t a c t  Yo u r  L i f t M a s t e r ®  S a l e s  R e p r e s e n t a t i v e

© 2017 LiftMaster All Rights Reserved
Wi-Fi® is a registered trademark of Wi-Fi Alliance
“Research: Connected Garage Door Opener the Most Frequently Used Smart Home Device,” Security Sales & Integration, last 
modified May 12, 2016, http://www.securitysales.com/article/research_connected_garage_door_opener_the_most_frequently_
used_smart_home_d/Parks_Associates/.

*
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Overhead Door Introduces 
All-Glass Frameless Garage Door

TEXAS - Overhead Door has launched Envy – 
a lustrous full-view, all-glass door that boasts 
a sleek frameless exterior for an ultra-modern 
look. Available for commercial (Model 522) 
and residential (Model 956) applications, these 
custom-made doors are designed to modernize 
the exterior of a home or business, as well as 
provide a versatile option for room dividers and 
patio doors.
 “Envy is a stylish option for restaurants, 
bars, car dealerships and urban offices seeking 
to add a contemporary design element to their 
spaces. Likewise, homeowners will enjoy 
the ultra-modern boost to their curb appeal. 
Regardless of how you use it, Envy is certain to 
turn heads,” said Russ Lowe, Product Manager 
at Overhead Door.
 Made of ¼” tempered glass attached to 
a hidden aluminum frame, Envy is available in 
five finishes, including Mirrored Gray, Mirrored 

Bronze, Translucent Black, Opaque White and 
Opaque Black. The doors are custom made for 
openings 8’-18’ wide and 7’-14’ tall.
 Envy underwent rigorous safety and 
reliability testing, including exposure to 

extreme temperatures and user testing on 
homes. Additionally, a flexible vinyl bottom 
seal helps prevent glass breakage while 
providing a weather barrier against dirt and 
other elements.
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Safe-Way Door Announces Addition 
to the Ambient Series

INDIANA - Safe-Way Door recently 
announced the addition of medium panel 
doors to the Ambient series of garage 
doors, the Ambient Model 89 door.  
 “We are continuing to grow our 
line-up of rugged, thermal performance 
doors. By adding this unique panel design, 
it will give homeowners and dealers a 
way to offer a fresher more modern look 
with traditional appeal," noted Billy 
Thompson, Vice President of Sales for 
Safe-Way Door. “The multitude of color 
and design options are growing. Combine 
this with an R-value of 17.68 is why the 
Ambient series has become the 'go-to' 

door for many of our dealers both in the 
commercial and residential markets.” 
 "We are dedicated to continue 
our commitment to building superior 
quality doors that not only look great 
and will last for decades, but that are also 
environmentally responsible,” says Sonny 
Nemitz, General Manager at Safe-Way 
Door. “We came out with the original 
Ambient Door a year ago and it has 
proven to be a great door in our dealer’s 
line up as both more and more residential 
and commercial customers are demanding 
a higher efficiency and a stronger, more 
durable door.” 
 

Past issues of The Garage Door News are available at 
www.garagedoornews.com

www.fehr.comFEHR BROS. INDUSTRIES, INC.  
895 KINGS HWY, SAUGERTIES, NY 12477

CALL    800. 431 . 3095 
FAX      888 . 352.1790

WHEN ONE PART OF OUR COUNTRY  
SUFFERS, WE ALL SUFFER.  

FEHR is a supporter of the RED CROSS and its hurricane relief efforts.

SINCE 1857 |  OUR KNOWLEDGE IS YOUR STRENGTH



The Genie Company  |  One Door Drive  |  Mt. Hope, OH 44660  |  800.354.3643

www.geniecompany.com

Smart Phone Connectivity 
Just Got Smarter!

Schedule specifi c hour 
and minute to close 
door and/or notify.

Give virtual key access
to friend, relative, or 

service person.

 Set door to automatically
close and/or notify after 

a set length of time.

Allows for 
multiple individual 

user accounts.
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Indented Hex Washer 
Head Self Drillers

Indented Hex Washer Head
Machine Screws - Plain &
Serrated Heads

Indented Hex Washer 
Head Serrated Self 
Drillers

Indented Hex Washer 
Head Serrated Tapping 
Screws Type A

Pan Socket Type A - AB
Tapping Screws

Pan Head Quadrex
Self Drillers

Indented Hex Washer 
Head (Lag Screw) Type A

Carriage bolts

Special High Hex Washer 
Head Tapping Screw Type A

Flat Head Carriage Bolts

Knurled Track Bolts

Short Neck Carriage Bolts

Flat Head, Round Head 
& Shoulder Rivets

Special Low Profile
Carriage Bolts

UNC Finished Hex Nuts

Hex Head Cap Screws

All product is JS1000 plated
Withstands 1,000 hours Salt Spray Test & 5 cycles in 
Kesternich (1 litre S02 per cycle) testing

Serrated Flange 
Locking Nuts

Flat Washers - Lock Washers
* NOTE: using serrated hexwasher screws & nuts 
eliminates the need for flat & lock washers

100% MANUFACTURED IN NORTH AMERICA 

1•800•263•3393 NORTH AMERICA-WIDE
www.lelandindustries.com • info@lelandindustries.com

Renner Supply Provides 
Garage Doors for Another 

St. Jude Dream Home
MISSOURI - Renner Supply 
Company has announced that they 
have provided the garage doors 
and openers for another St. Jude 
Dream Home project, built by 
Payne Family Homes in St. Louis, 
Missouri. 
 "We have partnered together 
with Payne Family Homes on the 
past four St. Jude Dream Home 
projects,” said Scott La Jeuness, 
Renner Supply salesperson. “The 
St. Louis region is one of only 
a handful in the nation that is 

100% donated by its partners. We 
are always excited to be a part of 
such an amazing cause which is 
both rewarding and humbling,” La 
Jeuness added.
 This new project features 
Amarr Classica garage doors 
in Lucern design with Seine 
windows. A Mahogany color and 
decorative hardware add the final 
aesthetic touches. The doors are 
lifted by LiftMaster’s Elite Series 
8500 wall mount garage door 
openers. 
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Understanding Millennials
The next generation is set to dominate sales
By Dave Bussière

MANAGEMENT

It is always important for busi-
ness people to understand their 
current and potential customers. 

For a long time, it has been Baby 
Boomers (those born in the post 
World War II period between 1946 
- 1964) who have been the domi-
nant group in driving business. 
But Millennials (those born 1981 
– 1997) are increasingly important 
consumers – and they are very dif-
ferent. This article uses research by 
TD Waterhouse’s Millennials and 
Money Research to explore Mil-
lennials and how they differ from 
Baby Boomers in their view of 
spending and saving.
 In a survey of 2100 Ameri-
cans (Baby Boomers and Millen-
nials) conducted by Head Solu-
tions on behalf of TD Ameritrade, 
individuals were asked their opin-
ions about saving money, spending 
money, income expectations, and 
retirement. The survey was region-
ally balanced based on population 
and has a statistical error of +/- 
2.1%. Baby Boomers are currently 
53-71 years old. Millennials are 20-
36 years old.
SAVING MONEY
 Most Baby Boomers (78%) 
believe that it is important to start 
saving while young. In contrast, 
only 61% of Millennials agree. 
Similarly, more Baby Boomers 
(73% vs 63%) think that future 
uncertainty is a major motivator 
of saving. These differences are 
interesting, but may be based on 
age more than generational differ-
ences. But there is one reason for 
saving that is much more important 
to Millennials than Baby Boom-
ers (56% vs 39%): saving to ben-

efit their family. More Millennials 
who are savers do so because their 
parents were spenders and unhap-
py (12% vs 3%). In contrast, more 
Baby Boomers (54% vs 46%) save 
so they can enjoy life later in life. 
So Millennials save for family rea-
sons. Baby Boomers for personal 
reasons.
 Things are very different 
with spenders. Millennial spend-
ers are more likely to do so because 
they want to enjoy life now (64% 
vs 52%). They are also so discour-
aged by their debt level that they 
no longer care (14% vs 7%). And 
unlike the Millennial savers, they 
are spenders because their parents 
were spend-
ers and were 
happy (10% vs 
2%).
 M i l -
lennials are 
more likely 
than Boomers 
to spend now 
because it 
helps them get 
immediate joy 
(25% vs 15%) 
and because they feel that they 
have family who will support them 
in a financial emergency (40% vs 
15%). Interestingly, Millennials 
are much more likely to spend 
money to make a good impres-
sion on others than Baby Boomers 
(15% vs 3%).
 Also, the TD Ameritrade 
survey indicates that about two-
thirds of Baby Boomers (66%) and 
slightly fewer Millennials (61%) 
say that saving money makes them 
happy. Emergency funds and va-

cations are the top two non-retire-
ment reasons for saving.  Over half 
(56%) of Baby Boomers and two-
thirds (67%) of Millennials who 
are not saving say that they sim-
ply cannot afford to. This is likely 
impacted by the fact that 39% of 
Millennials are still paying off stu-
dent loans (a median of $200 per 
month).
 While they are not savers, 
almost half (47%) of Millennials 
are anxious and 30% are embar-
rassed, frustrated or regretful about 
their debt.
SPENDING MONEY
 Not surprisingly, mortgage 
and rent payments are the larg-

est expendi-
tures for Baby 
Boomers and 
M i l l e n n i -
als. Boom-
ers, however, 
spend more 
than Millenni-
als on grocer-
ies, utilities, 
t e c h n o l o g y 
(cell phones, 
data, internet), 

and eating out in a typical month. 
This is likely a function of income 
– there is about a $20,000 income 
difference.
 Millennials are more like-
ly than Boomers to have a budget 
(80% vs 61%) and generally follow 
it (58% vs 45%).
 There are several interesting 
spending differences highlighted in 
the TD Ameritrade survey. A third of 
Millennials (34%) feel pressure to 
keep up with their friends spending 
(vs 8% for Boomers).  The Millenni-

als feel this pressure because of so-
cial media posts (46%) and wanting 
a nice home because they see others 
in a nice home (44%). In fact, 64% 
of Millennials say that social media 
causes them to compare their situa-
tion to others. This is well above the 
Baby Boomer rate of 29%. 
 Boomers are much more 
likely to put money into the stock 
market (45% vs 23%) than in a sav-
ings account. Four-fifths of both 
Millennials and Baby Boomers are 
inclined to plan and save for a vaca-
tion a year away rather than quickly 
travel on credit.
 Home ownership is ex-
tremely important for 65% of Baby 
Boomers. In stark contrast, only 
47% of Millennials had the same 
sentiment.
IMPLICATIONS
 Just as there are types of 
Baby Boomers, Millennials are not 
a homogeneous group. Millenni-
als do, however, exhibit traits that 
substantially differ from Boomers. 
They are willing to spend more and 
save less of their income because 
they want to experience joy now 
rather than later. They are strongly 
influenced by their peers – who 
now know exactly what they are 
doing because it is updated regu-
larly on Facebook, Instagram and 
Twitter. 
 Millennials value family. 
They want nice homes, but they 
may not end up owning them. At 
least not yet.
 But those Millennials who 
do buy houses are more likely to be 
savers and security focused. They 
want to share their purchase on so-
cial media.

For a long time, it has 
been Baby Boomers who 
have been the dominant 

group in driving 
business, but Millennials 

are increasingly 
important consumers.
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Overhead Garage Door Business 
for Sale

Providing sales, service & installation 
of garage doors, we are Long Island 
N.Y.’s most impressive garage door 
showroom with over 20 full size doors 
on display. Successfully & profitably 
established as a premier high end 
garage door dealer since 2006 and 
growing. The sale is all inclusive, 
including a F150 Ford pick-up truck, 
tools and inventory. Please contact 
seller by email – 

michael@dreamgarageusa.com

CLASSIFIEDS

Don’t Miss Out
Excellent Business Opportunity – Used 
Roll Forming Line will enable buyer to 
produce Completely Smooth (i.e. No 
Woodgrain) Contemporary Flush 18” & 
21” Panels. 
• Uncoiler: 6,000 Lbs. 36”
• Pre-Cut to Length Line
• Roll former – 11 Stations
• 2-1/2” O.D. Shaft (30” Roll Space)
• Tooling for Flush Tongue & Groove 
Panels
• Pictures of panels & machinery 
available upon request. 
Installation of machinery and operator 
training is also available. 
For additional information E-Mail: 

MFGGD@HOTMAIL.COM

BUSINESS FOR SALE
East Coast of Canada

Well established in residential, 
commercial and industrial doors and 
operators. Garaga dealership goes with 
the business. Serious inquiries only.

Call 1-866-606-6158

OVERHEAD GARAGE DOOR 
BUSINESS FOR SALE

Great location
Land-business-buildings

40 years in business
Owners retiring

Tulsa, OK
**Call for details**
(918) 834-5795 off 
cell (918) 636-2478

TERRITORY MANAGER--
SOUTHEAST, DOOR OPERATORS & 

HARDWARE: 
Open position (GA/MS/AL/TN/SC/NC/
VA) with growing company for person 
who wants to make a difference. Door & 
operator industry knowledge with field 
sales experience, willingness to take 
ownership, eagerness to provide personal 
service and ability to build long-term 
relationships are required. Send resume:

brian@adhguardian.com

Service Technician
Grizzly’s Door Systems is looking for both 
Lead and Service Technicians to provide 
technical support to our customers for the 
installation, maintenance and repair of 
residential and commercial garage doors. 
We are looking for applicants that have 
previous experience in door service and 
installation, excellent communication and 
customer service skills. Our Grizzly team 
is professional and offers a safe positive 
work environment with competitive 
pay, an excellent benefits plan. We value 
those with integrity, initiative and trouble 
shooting skills. If you are able to lift 50lbs, 
have your OSSD, and are willing to drive/
travel within the GTA region please email 
your resume to: 

Lisa at landerson@upwardor.com

WANTED:  Experienced Residential 
Installer (Vancouver, BC Area)

The Garage Door Depot of Greater 
Vancouver is looking to hire an 
EXPERIENCED residential installer. 
Must have a valid driver's license with 
good abstract. Must have at least 2 
years verifiable experience installing/
servicing residential garage doors 
and operators. We offer: full time 
hours (Mon to Fri 8:00am to 4:30pm); 
competitive hourly rates up to $30/
hr for the right candidate; extended 
medical/dental coverage & insurance 
offered; clothing/uniform program; 
company issued smartphone; electronic 
dispatch and scheduling; late model 
fully equipped install/service truck to 
take home each day; top quality tools & 
equipment; overtime and advancement 
opportunities available. Please send 
resume with references to jobs-van@
garagedoordepot.ca. Only those we 
wish to interview will be contacted - 
thank you to all applicants however.

The Garage Door Depot of 
Greater Vancouver

120-19055 Airport Way.  
Pitt Meadows, BC. V3Y0G4

For more info, please call 
604-526-1086.

General Manager
Doormaster Door and Gate Systems 
has an opening for general manager for 
their Sechelt, BC location. The present 
manager will be retiring in the Winter 
of 2017 or early spring 2018. Ideally 
suited for an experienced overhead 
tradesman with a sales background. The 
Sunshine Coast of British Columbia is 
one of nature's gems. If you like a friendly 
lifestyle, hiking, boating, fishing in an 
eco-friendly environment surrounded 
by oceans, lakes, mountains in one of 
Canada's best climates this is the job for 
you. You will be overseeing the sales 
in this area, monitoring the installation 
and service jobs, occasional assisting 
of these jobs, but not restricted to only 
these tasks. There is also a support staff 
from our other locations that will assist 
you in your endeavors. There is travel 
required to our other locations, picking 
up of product included. You will also be 
assisting and working with all our sales 
staff. Wages commensurate with abilities. 
Only experienced and qualified personnel 
will be considered. Please email your 
resume to hans@canadiandoormaster.com 
No phone calls at this stage please. Check 
us out at:

 www.canadiandoormaster.com

Business for Sale
Successful garage door company for sale 
in the Heartland. This business provides 
commercial and residential garage door 
service and installation, as well as residential 
and commercial operators. Approximately 
60% business is residential; the remaining 
40% commercial. Technicians work on 
all types of doors and operators. This is 
a fully functioning company with a good 
staff. Primarily needs a manager/owner 
with door/operator experience. With a 
diversified customer base, experienced 
staff, and established history of sales and 
profits, this business should make an ideal 
acquisition for the right candidate. Owners 
retiring and wife has health issues. This 
is a very busy established business with 
a solid customer base. Authorized CHI, 
Authorized LiftMaster, Install Door Link, 
HAAS, Linear. Annual sales last year 
$446,260.00. This company does have 
potential to grow. ONLY serious inquiries! 
Sale includes inventory, materials, 2 
equipped Chevy trucks, trailer, tools, 
ladders, fully functioning and furnished 
offices. No debts included in sale. 
$295,000.00.  

uniquelymeg@windstream.net

Clopay Avante Collection Named One of the 
Top 100 Products of 2017

OHIO - Clopay’s Avante Collection 
aluminum and glass garage door 
has been named one of the Top 100 
Products of 2017 by Professional 
Remodeler magazine. 

 Each year, Professional 
Remodeler’s Top 100 tallies up 
reader engagement in the building 
materials, doors, windows, fixtures, 
and fittings that have appeared 

EXPERIENCED OVERHEAD 
DOOR INSTALLER 

Island Overhead Door is the oldest 
overhead door company on Vancouver 
Island B.C., family owned and operated 
for over 30 years. We specialize in 
commercial and residential overhead 
doors, custom gates, security shutters, 
sliding/rolling grilles, and decorative 
hardware for overhead doors and gates. 
We are looking for an EXPERIENCED 
Overhead Door Installer to join our 
team. The experienced candidate must 
be well groomed, organized, reliable, 
bondable and must have a valid drivers 
license. The ideal candidate must be 
willing to work some evenings, and 
weekends. Certifications in First Aid, 
WHIMIS, Fall Arrest Systems and 
Fork Lifts is an asset. Must have own 
tools and steel toed boots. Only serious 
candidates need apply. Please send your 
resume with reference to: 

bobbi@islandoverheaddoors.com

in the magazine over the past 
12 months, to determine which 
products generated the strongest 
interest. The results appeared in the 
August issue.

 Clopay’s Avante Collection 
contemporary glass garage door 
admits natural light during the day, 
and provides a warm glow at night.

Continued Page 26
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CLASSIFIEDS
WISCONSIN COMPANY SEEKING

INSTALLERS & TECHNICIANS
Joe Wilde Company, located in 
Southeastern WI, proudly serving 
customers since 1945 has several 
opportunities for both Residential and 
Commercial Garage Door Installers 
and Technicians. Joe Wilde Company 
provides a fun, flexible, family orientated 
atmosphere where employees are treated 
with loyalty and respect.
•Competitive Pay
•Full Benefits Package Including: Health 
Insurance, Vacation, Paid Holidays, 
401(k) and Profit Sharing
For immediate consideration please 
contact us with work history to any of the 
following: Email: work@joewilde.com

Phone: (262) 439-6905.
www.joewilde.com

The Lighter Side

For Sale
Residential Door & Operator Co.

Southern California
*Established August 1988
*Annual sales 135k - 170k
*No advertising expenses, No Yellow page 
ads, No newspaper ( No paid ads )
*Completely referral based, On several 
neighborhood web sites, Google, Angies 
list, Yelp (none paid)
*Several Corporate Clients, Property 
Mgmt, Restoration Companies, 
Homeowner associations
*Located in the heart of Orange County, 
Near Disneyland, serving all of Southern 
California
*Have completed medium and large 
projects, 45 , 60 , 110 doors and many 
others ( Source of Frequent Service Calls)

* Interested Parties contact:
 Arthur Morgan, Owner @ 714-992-2408 

or Email unclearte@aol.com

Garage Door Business For Sale
Tired of the big city rat race and traffic?
Here's your opportunity to live and work 
in an outdoorsman/sportsman's paradise 
and make money! This business located 
in Jackson Hole, WY, is and always has 
been the largest retailer of garage doors 
in Teton Co, WY & ID for the past 30+ 
years. This business has over 100,000 
clients, boasting annual average sales of 
$660,000+ for the past 5 years. The Teton 
County area of WY & ID is very rural, 
mountainous and beautiful. With Teton 
County, WY being the wealthiest county 
in the U.S. this a great opportunity to 
make great living in a spectacular place. 
Call Matt @ 208.351.3863 for more 
details.

Excellent Business Opportunity
Equipment available will provide the 
buyer everything needed to manufacture 
a line of Rolling Doors. 
Specifics include:
• Equipment will produce 3” Curved 
Slats
• Tooling also available for 2” baby 
curved slats for service repairs and 
starter slat for bottom bars for 2” and 
3” curved slats. 
• Hood machine to manufacture round 
hood covers up to 22 ft. wide. 
• Installation, setting, and alignment 
can be quoted separately. 
• Training on process (if needed) is also 
available. 
For shipping and loading costs to 
your location (along with any other 
questions) send e-mail to:

MFGGD@HOTMAIL.COM

CLASSIFIED ADS 
ARE FREE 

E-mail your ad to:  
gdn@kos.net

Experienced Overhead Door 
Technician-Residential and 

Commercial
The Garage Door Depot is  looking 
for motivated individuals who want to 
begin a long term career with a great 
team. Individual would need to possess 
a mechanical aptitude, hard work ethic, 
ability to lift heavy weight, ability to 
work at heights, and a positive attitude. 
The job includes installing and servicing 
residential and commercial doors and 
operators. The installer must have a 
professional demeanor and offer excellent 
customer service. Company offers 
competitive wages, health benefits, fully 
stocked truck, uniform and a great work 
environment. Must have a valid driver's 
license and clean driving record. Email 
your resume to: 
bgibson@garagedoordepot.ca. Or call us 
at 416-424-3400 and ask to speak to Bill.       

www.GarageDoorDepot.ca

Warehouse worker, apprentice 
installer (Burnaby)

compensation: *Wages commensurate 
with ability $13.00 to $15.00 per hour.*

employment type: *full-time*
Doormaster Door and Gate Systems 
has over 30 years of experience in 
industrial, commercial, rolling, sliding, 
swing, garage doors and gates which 
has made us the dealer of choice in 
our industry. The Warehouse Worker 
is responsible for picking, shipping 
and receiving orders, as well as face-
to-face customer service. S/he helps 
load and unload trucks, and completes 
general labour in the warehouse. There 
is an opportunity to advance and learn 
a skilled trade as an apprentice. This 
is a full-time, permanent position with 
on the job training provided for growth 
and advancement. Applicants shall 
meet the following requirements: Good 
physical condition; able to lift up to 75 
lbs. alone; Self-starter, ability to work 
well independently and in cooperation 
with others; Solid communication 
and customer service skills; Ability 
to recognize and retain numbers; 
Provide own steel toe boots. Overhead 
door knowledge and forklift operator 
training are an asset but not required. 
Our employees enjoy a great work 
environment with competitive pay and 
an excellent benefit plan. We provide 
all necessary safety and on the job 
training as part of our comprehensive 
onboarding program. If this career 
opportunity sounds like the right fit for 
you please apply online to:

hans@canadiandoormaster.com
Applications will be accepted until the 
position has been filled.Our Head office 
is in Burnaby, BC. Check us out at 

www.canadiandoormaster.com

CLASSIFIED ADS ARE FREE 
E-mail your ad to:  gdn@kos.net

CUSTOM SUPPLY AND INSTALL 
COMPANY 

Custom supply and install company 
based on Long Island selling great turn 
key operation. Over 16 yrs in business, 
1.2M in gross sales in 2016. Comes with 
trucks, tools, quick books accounts, cell 
numbers, web site, emails. Willing to stay 
on 6 months if need be. Asking $180k. 
ROI about 1 yr to 18 months, potential to 
double revenue. Serious inquires only. No 
brokers.  516.297.0171

Fantastic Sales Representative Opportunity
Dependable Overhead Door Service has been proudly servicing the Greater Toronto 
Area since 1980 and we are a currently looking for an Experienced Sales Representative 
to join our fast growing Service and Installation company. All applicants must have 
the following:
* Minimum three (3) years' experience * Valid driver's license * Technical experience
We specialize in all Commercial and Industrial Doors and Dock Levelers as follows: 
* Sectional overhead doors * Rolling steel doors * All types of fire doors * Dock 
levelers * Dock seals & bumpers * All related loading dock areas

Job Type: Full-time
Please email your Resume to:

 Merais@dependabledoorservice.ca
We look forward to receiving and reviewing your Resume.
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Overhead Door Launches 
DoorView Garage Door 

Design App 

TEXAS - Overhead Door has developed DoorView, an iPad app that 
uses an actual image of the user’s home exterior to accurately envision 
hundreds of potential garage door designs to simplify the selection 
process. The DoorView App allows users to customize and enhance the 
garage door through a wide-variety of design options, including styles, 
windows, door colors, overlay colors, trim colors, handles and accessories. 
Once downloaded from the iTunes App Store, no internet connection is 
necessary to use the visualizer.
 “With a wide selection of models and customizable options at the 
user’s fingertips, the possibilities to design a garage door that best reflects 
a home’s style and personality are endless, thanks to DoorView,” says 
Heather Meiner, Brand Manager for Overhead Door. “The DoorView App 
is fun to use and can help you get the biggest bang for your buck — 
studies have shown that replacing your garage door is one of the top home 
improvement projects in terms of ROI.”
 In addition to being able to visualize the user’s new garage door, 
DoorView can share the personalized design with friends and family via 
email, as well as send it to a local Overhead Door Red Ribbon Distributor. 
The DoorView app is available for free on the Apple store.

(U.S. Patent
US D745, 189S)
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These questions are real, and the answers are provided by other internet users, not by the Garage Door News. We are printing 
these questions to let the industry know what types of information people are looking for about garage doors and garage door 
openers. The answers will give you an idea of what type of "neighborly advice" is being given out.

THIS MONTH'S QUESTION

NOTE: These questions and answers are from various home im-
provement newsgroups on the internet. These questions are real, and 
the answers are provided by other internet users, not by the Garage 
Door News. We are printing these questions to let the industry know 
what types of information people are looking for about garage doors 
and garage door openers. The answers will give you an idea of what 
type of "neighborly advice" is being given out. 

FROM 
THE
WEB

QUESTION 1:     Securing a driveway

QUESTION 1:
I have quite a long, straight 
drive leading from the road 
up to my garage. I quite often 
have the doors open when I'm 
on the drive, e.g. working on 
the motorbike, as I was doing 
today. It's a pain if I need to 
go in the house for a bit, as I 
always worry that if I leave 
stuff out, that it's going to get 
stolen.   
 I thought to myself today 
- wouldn't it be nice to be able 
to erect some sort of folding/
collapsible screen about 2 
meters high right across the 
drive, about 3 meters in front 
of the garage doors, to form 
a 'private' area to work in? It 
would need to be a temporary 
thing that I could easily erect 
and remove at will, but ideally 
substantial enough to be left in 
place for a while if required. 

So, stable and weatherproof. 
I certainly wouldn't expect it 
to be secure against theft, just 
a screen to hide the goings-
on from passers-by really. The 
area concerned is bounded by 
high solid walls at either side, 
about 3 meters apart, and for 
what it’s worth, the drive is 
block-paving. 
 Anyone got any bright 
ideas?

QUESTION 1, ANSWER 1:
Not sure if it's a bright idea as 
such but what about a pair of 
gates? You say you have walls 
on either side and I have seen 
others do the same to provide a 
reasonably private and secure 
'yard' or 'forecourt' (that they 
actually rebuilt a kit car in). 
 You can always leave 
the gates pinned back when you 
aren't working there? 

 The gates (or one big 
gate) could be proper substantial 
wood or metal, in whatever 
style would be considered 
suitable for where you are or 
even something lighter like 
some polycarbonate twinwall 
(I think they come in color or 
maybe tinted) fixed to some 
batten or light steel to make the 
'hinge' side?

QUESTION 1, ANSWER 2:
Keep it simple. Pair of gates. 
They won't look out of place 
like anything else would and 
will be simple and quick to use.   
 With anything more 
complicated that takes time to 
put in place, there will be a 
temptation not to bother to use 
it for just a quick job. 

QUESTION 1, ANSWER 3:
Bamboo screening cut to 3m?
 Maybe with clips on both 
walls so it can quickly be put up 
and removed. In my experience, 
it should last several years. 

QUESTION 1, ANSWER 4:
Gates. PIR detector on the 
drive and a chime inside the 
house and in the garage. CCTV 
camera above the garage door. 
Large dog. 

QUESTION 1, ANSWER 5:
Well gates sound so 
conventional... how about 
digging a moat, and then having 
a temporary bridge you can lay 
out for when you want to cross 
it?

QUESTION 1, ANSWER 6:
I'd forget the dog, but I'd go for a 
remote controlled gate. A friend 
of mine has one of these, which 

I'd never come close to before 
(and thought they were for the 
wealthy, which my mate is not). 
 His gate is a rolling one, 
and is (actually) about 3m long 
- the width of your drive. I don't 
know how much it cost -- it was 
probably fairly minor compared 
to the house he built behind it! 
However, it's useful: he doesn't 
live in a dodgy street, but it's 
the sort of area that has dodgy 
people wandering round it on 
foot ‘on the look-out.’ 
 I appreciate that this is a 
ridiculous high-end solution -- 
I'm just sayin' though!  

QUESTION 1, RESPONSE:
Thanks for all the suggestions, 
including the 'gate' ones. 
Unfortunately, that's not going 
to fly for two reasons: firstly, 
because one of the walls features 
a large window, and a gate would 
obstruct that when open (which 
would be 95% of the time) 
and block the view/light when 
closed. Secondly, you have to 
remember the main reason I 
tend to work out on the drive is 
because my garage is piled high 
with stuff... if I were to create 
a reasonably secure area outside 
behind a new gate, then I know 
that would soon suffer a similar 
fate! At best, I'd end up with the 
gates permanently closed, which 
is definitely not the intention as 
the drive is needed as is. 
 Bamboo screening? I 
think that might just do the trick 
- certainly worth a go anyway. 
It would still need some sort 
of support in the middle - 3m 
is too big a span to expect it to 
free-stand - maybe a heavy-duty 
parasol stand would work. Will 
think on this further. 



P r o v i d e  a  c o m p l e t e  s e c u r i t y  s o l u t i o n . 

V I R T U A L L Y 
I M P E N E T R A B L E . 

P r o v i d e  a  c o m p l e t e  s e c u r i t y  s o l u t i o n . 

A s s u r e d  s e c u r i t y  i n  e v e r y  g a r a g e  f r o m  t h e  l e a d e r  i n 
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CROSKILL OVERHEAD 
DOORS LTD.

MANUFACTURER OF 
INDUSTRIAL-COMMERCIAL 

CR175 STEEL INSULATED 
SECTIONAL DOORS

POLYCARBONATE DOORS

CUSTOM BUILT WOOD 
CARRIAGE HOUSE DOORS

24 GA STEEL 
REPLACEMENT SECTIONS

1-800-567-7472
email: lynda@croskilldoors.ca

519-291-1034 • FAX: 519-291-5661

Overhead Door Featured 
On Season Two Of HGTV’s 

Desert Flippers
TEXAS - Overhead Door has returned for a 
second consecutive year of HGTV’s Desert 
Flippers, adding curb appeal to two homes fea-
tured on season two of the show.
 The show follows husband and 
wife duo Eric and Lindsey Bennett as they 
transform sunny Palm Springs, California, one 
dilapidated home at a time. Through its Red 
Ribbon distributor, Overhead Door Company 
of the Desert, doors with openers were installed 
as part of the extensive renovations.
 Overhead Door partners with popular 
home improvement and design television 
programs on DIY Network and HGTV, as well 
as homes produced by national magazines, such 
as Southern Living, to illustrate to customers 
the impact a garage door can make on the curb 
appeal of a home.

Before

After
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Wayne Dalton Unveils New Classic Steel 
Residential Garage Door

TEXAS - Wayne Dalton has launched a new 
residential Classic Steel Model 9605 garage 
door, to replace the recently retired Model 
9600. Model 9605 offers many of the same 
features, including a steel back color-matched 
to the front door for standard color options, 
as well as enhanced safety and performance 
functions.
 “Wayne Dalton is dedicated to 
providing affordable garage door solutions 
that satisfy the needs of our customers through 
high-quality designs at a variety of price 
points,” said Wayne Dalton Vice President of 
Sales Pat Duffy. “Model 9605 Classic Steel 
garage doors will provide nothing short of 
excellent performance, safety and durability.” 
 Model 9605’s safety features include 
a pinch-resistant profile that pushes fingers 
out of harm’s way when the garage door 
is closing. This Classic Steel garage door 
also incorporates a tamper-resistant safety 
bottom bracket and the TorqueMaster Plus, a 

counterbalance system designed 
to help prevent injury by safely 
containing the spring inside a 
steel tube. 
 To match virtually any 
taste, options including most 
window designs and colored 
glass are available, and the 
door can be customized with 
five exterior designs (Sonoma, 
Sonoma Ranch, Contemporary, 
Colonial and Ranch) and 
six different colors (White, 
Almond, Taupe, Brown, Gray, 
Green and Desert Tan). 
 The Model 9605 residential garage 
door is backwards compatible with the Model 
9600 for non-wind load options, allowing 
customers to replace up to two sections of 
Model 9600 with the new 9605, and up to 
one section with no change in the spring. 
Additional performance capabilities include a 

bottom weather seal to help block draft and 
debris from entering the garage, hurricane-
level center hinges and horizontal integral 
struts at the top and bottom of each door 
section which add rigidity and strength for an 
extended life cycle and smooth operation. 
 Model 9605 comes with Wayne 
Dalton’s limited lifetime warranty.

SEAL THE DEAL WITH SUPERIOR QUALITY 
FROM ADVANCED PLASTIC CORP.

WWW.ADVANCEDPLASTIC.COM
3725 W. LUNT • LINCOLNWOOD, IL 60712
Phone: 800-708-7527 • Fax: 847-674-2072

All products available from these 
reliable distributors! For complete information call or 

visit our website...

Bottom Seal

Door Stop (11 Colors)

Rolling Steel Bottom Seals

Spring Filler

Combo Btm. Seal Retainer

Guide Seal

Threshold Seal

Top Seal

Advanced Plastic Corp is the industry leader in manufacturing weatherseals and gaskets for all Commercial and 
Residential Overhead Doors. Our superior co-extrusion process guarantees the finest durable weatherseals available. 
Our superior customer service will go above your expectations by meeting just-in-time demands. Our products will 
add value to your overhead door.

17-A
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Safe-Way Door 
Announces New 
Color Options  

INDIANA - Safe-
Way Garage 
Doors recently 
announced their 
two newest colors 
of carriage style 
doors in the Presi-
dential Series. 
Brown and Hunter 
Green have been 
added due to cus-
tomer demands for 
a more extensive 
color palette.
  The company notes that these two new colors were designed specifi-
cally for today’s homeowners wanting more earth tones with a variety of design 
options in a premium overlay carriage house door, and has offered these colors 
in several of their other lines of steel doors for a number of years with great 
success.

 The door is constructed 
with a 2-1/8" thick commercial 
grade aluminum frame to be 
virtually maintenance-free. 
Many sizes and frame colors 
are offered, as is insulated 
glass. Solid aluminum panels 
that match the frame are also 
available.

 Clopay began marketing 
the Avante for residential 
applications in 2004. The Avante 
Collection has been featured 
on numerous showcase homes, 
most recently, on the 2017 New 
American Home in Orlando, 
designed by award-winning 
architect Phil Kean. 

CLOPAY (Cont'd)



See our complete line of Residential & Commercial products at:

www.geniecompany.com

Become a Genie Pro Dealer today! 
Send your request to: teamgenie@geniecompany.com

© 2017 The Genie Company
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CALL:      

SER VICE DOOR INDUSTRIES     1340 Mid-Way Blvd Mississauga, ON, L5T 2G8
PHONE: (905) 670-1200          FAX: (905) 670-8830         COUNTER FAX: (905) 670-9931

servicedoor.com

LOOPS & DETECTORS
PLA PREFORMED LOOP

•  Saw cut installation in 1/8” or wider

•  P/N:  PLA-20-50 4’ x 6’
      PLA-24-50 4’ x 8’ 
  PLA-32-50 6’ x 10’ 

Custom sizes available upon request

PLB PREFORMED LOOP

•  Direct burial or Saw cut installation in 1/4”

•  P/N:  PLB-20-50 4’ x 6’
      PLB-24-50 4’ x 8’ 
  PLB-32-50 6’ x 10’ 

Custom sizes available upon request

LMA-1250 LOOP DETECTOR

•  Visual LED feedback

•  Frequency & Sensitivity meter

•  Low voltage (12VDC, 24VDC & 24VAC)

•  High Voltage (120VAC & 240VAC)

•  Fail Safe or Fail Secure

•  P/N:     LMA-1250LV  (Low voltage, fail safe)
      LMA -1250SLV  (Low voltage, fail secure)
      LMA-1250HV  (High volatge, fail safe)
   LMA-1250SLV  (High voltage, fail secure)  
 


